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For anyone who questions the need or importance of integrating mainframe host applications in Web services initiatives, here are two interesting graphics which will help you raise prospect awareness about the need for NetManage solutions.

In a recent survey of North American IT executives, Forrester Research found that accessing mainframe or legacy client/server systems was the #2 driver in their push to implement Web services.
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Interestingly, this next graphic identifies the "mainframe" as the first critical application system needed to be integrated in a six-step process for building a Services Oriented Architecture.
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This information is from a recent InfoWorld article, "Blueprint for Web Services" (for the graphics version download the PDF). 

If you have a moment, it's a very worthwhile read. Web services acronyms, protocols, and case studies are provided, and current implementation obstacles are identified.

Want to see your name in lights? Shoot me an email or voicemail with your Sales QuickTip!

Have an insight, idea, question, or comment? Go to our sales discussion and collaboration web site: http://soapbox.netmanage.com and let your voice be heard.

Good Selling,

Mark Ouyang
Sr. Manager, Sales Enablement
Phone: 408-342-7116


